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Franchise Law

APPROACH
As a trusted law firm that Massachusetts businesses rely on for their franchise needs, our
attorneys and staff at Ruberto, Israel & Weiner take a practical, business-first approach to
franchise law, focusing on aligning legal strategy with long-term growth and operational
realities.

Franchising is not just a legal structure. It’s also a business model that depends on
consistency, scalability, and strong relationships between franchisors and franchisees. Our
team brings a deep understanding of how franchise systems operate in the real world,
allowing us to deliver guidance that supports both compliance and growth. We work closely
with clients to balance regulatory requirements with expansion goals.

A vital part of our franchise law approach is proactive risk management. Rather than
reacting to problems after they arise, we help clients like you anticipate challenges,
whether they’re related to compliance, documentation, or franchise relationships, and
address them early. This reduces the likelihood of disputes and positions your business for
smoother expansion.

Our franchise attorneys also collaborate across practice areas when needed, as franchising
often intersects with corporate structuring, real estate development, and dispute
resolution. Most importantly, we deliver clear, actionable legal guidance designed for
operators, not just legal teams. As experienced franchisee lawyers in Boston, we
understand that business owners need practical answers they can implement quickly and
effectively.

CONTACT
For more information on franchising matters, contact Eric Sigman at (617) 570-3575 or at
ems@riw.com.

PODCAST
Attorney Eric Sigman and business broker Jennifer Fox team up to provide a 360-degree
view of the current Boston business for-sale market. From buying and selling to franchising
and everything in between, Transaction Talk breaks down the deal process from a
business, brokerage, and legal perspective. A resource for business owners, buyers and
entrepreneurs, Transaction Talk offers interviews and real-life deal experiences from
industry experts and key transaction players.
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Get the inside scoop on what’s trending in today’s economy.

YouTube | Apple Music | Spotify

Episodes: 

Why Small Businesses Matter to Our Community – May 27, 2026•
What Is My Business Worth: How Valuations Are Made – May 12, 2026•
Top 5 Deal Killers with Aaron Fox – April 30, 2026•
Inside the Buyer’s Mind: Who’s Buying and What Industries – April 13, 2026•
When Is the Right Time to Sell – March 30, 2026•
Don’t Go It Alone: Building the Right Team to Sell Your Business – March 12, 2026•
Building Businesses Together: What Makes a Couple Successful – February 24, 2026•
What Makes a Seller Credible to a Business Buyer – February 4, 2026•
What Business Owners Should Consider if Planning to Sell Their Business This Year –•
January 15, 2026
Breaking Down the LOI: What Business Owners Need to Know – January 5, 2026•
Deal Challenges and How to Solve Them: Part 2 – December 16, 2025•
Deal Challenges and How to Solve Them: Part 1 – November 28, 2025•
Inside the Deal: How One Business Sale Really Happens – November 14, 2025•
Tax Free Exits? Understanding Section 1202 Qualified Small Business Stock –•
October 30, 2025
The Seasonal Sale–Navigating Exits in Seasonal Industries – October 16, 2025•
Fixing the Family and the Business–Before You Sell, Scale, or Step Out – September•
5, 2025
Understanding ESOPs: Tax Benefits, Structure, and Strategy – August 19, 2025•
Funding the Future: Understanding SBA Loans – July 30, 2025•
Mastering the Art of the Deal: Negotiation Tactics for Business Owners – July 15,•
2025
Selling a Business While Getting Divorced – June 18, 2025•
Exit Wise: Legacy & Estate Planning – May 20, 2025•
Buying and Selling Commercial Real Estate Trends – April 10, 2025•
The AI Shift: Redefining Work & the Future – March 17, 2025•
Why Your Exit Strategy Begins on Day One – February 24, 2025•
Broker Tales: A Deep Dive into Entrepreneurship and Brokerage – February 5, 2025•
The Importance of a Quality of Earnings Report During Due Diligence – January 17,•
2025
Insurance Policies Business Owners May Need – December 20, 2024•
Cultivating Connections: Building Stronger Communities with SCI – November 26,•
2024
How to Keep Good Books and Records in Your Business – November 4, 2024•
When is the Right Time to Sell? – October 10, 2024•
Restaurant and Liquor Licensing Transactions – Sept 17, 2024•
Employment Issues for Small Businesses – August 30, 2024•
Employee Benefits: What You Should Think About During the M&A Process – August•
12, 2024
Franchising Part Two – July 27, 2024•
How Cybersecurity Risks Can Affect Small Businesses – July 15, 2024•
How to Best Plan a Strategic Family-Owned Company Exit – June 18, 2024•
Buying a Business: How Foreign Nationals Can Qualify for an E2 Visa – May 31, 2024•
When Do You Need a Business Exit Advisor? – April 9, 2024•
How to Safely Sell and Transition Out of a Family Business – March 6, 2024•
Make 2024 the Best Year Ever with These Goal-Getting Habits – January 30, 2024•
Important Business Trends Happening in 2024 – January 11, 2024•
Franchise Fundamentals: What Makes a Successful Franchise Investment –•

https://www.youtube.com/@TransactionTalk
https://podcasts.apple.com/us/podcast/transaction-talk/id1690441213
https://open.spotify.com/show/4zuk13Ccr7p312YAv6h4O3
https://www.transactiontalk.com/episodes-1/episode/3a5f5fc6/why-small-businesses-matter-to-our-communities-with-gregory-giacopelli
https://www.transactiontalk.com/episodes-1/episode/33d373f3/what-is-my-business-worth-how-valuations-are-made
https://www.transactiontalk.com/episodes-1/episode/29e9e71d/top-5-deal-killers-with-aaron-fox
https://www.transactiontalk.com/episodes-1/episode/2a662422/inside-the-buyers-mind-whos-buying-and-what-industries
https://www.transactiontalk.com/episodes-1/episode/2c8a0324/when-is-the-right-time-to-sell
https://www.transactiontalk.com/episodes-1/episode/24135974/dont-go-it-alone-building-the-right-team-to-sell-your-business
https://www.transactiontalk.com/episodes-1/episode/30717d58/building-businesses-together-what-makes-couples-successful
https://www.transactiontalk.com/episodes-1/episode/ddcfc122/what-makes-a-seller-credible-to-a-business-buyer
https://www.transactiontalk.com/episodes-1/episode/19ec0a34/what-business-owners-should-consider-if-planning-to-sell-their-business-this-year
https://www.transactiontalk.com/episodes-1/episode/df5225be/deal-challenges-and-how-to-solve-them-with-steven-hanson-part-1
https://www.transactiontalk.com/episodes-1/episode/df5225be/deal-challenges-and-how-to-solve-them-with-steven-hanson-part-1
https://www.transactiontalk.com/episodes-1/episode/df5225be/deal-challenges-and-how-to-solve-them-with-steven-hanson-part-1
https://www.transactiontalk.com/episodes-1/episode/210904c3/inside-the-deal-how-one-business-sale-really-happens-with-boston-broker-johnathan-zsittnik
https://www.transactiontalk.com/episodes-1/episode/277d4a52/tax-free-exits-understanding-section-1202-qualified-small-business-stock
https://www.transactiontalk.com/episodes-1/episode/2d53fbc3/the-seasonal-sale-a-podcast-about-navigating-exits-in-seasonal-industries
https://www.riw.com/2025/09/new-episode-of-transaction-talk-fixing-the-family-and-the-business-before-you-sell-scale-or-step-out/
https://www.transactiontalk.com/episodes-1/episode/2bdd4771/understanding-esops-tax-benefits-structure-and-strategy
https://www.transactiontalk.com/episodes-1/episode/1e06e2e0/funding-the-future-understanding-sba-loans
https://www.transactiontalk.com/episodes-1/episode/23d6a5bd/mastering-the-art-of-the-deal-negotiation-tactics-for-business-owners
https://www.transactiontalk.com/episodes-1/episode/1b5cc487/selling-a-business-while-getting-a-divorce
https://www.transactiontalk.com/episodes-1/episode/2d81dc1c/exit-wise-legacy-and-estate-planning
https://www.transactiontalk.com/episodes-1/episode/3032bc37/buying-and-selling-commercial-real-estate-trends
https://www.transactiontalk.com/episodes-1/episode/6259574c/the-ai-shift-redefining-work-and-the-future
https://www.transactiontalk.com/episodes-1/episode/2a63642a/why-your-exit-strategy-begins-on-day-one
https://www.riw.com/2025/02/broker-tales-a-deep-dive-into-entrepreneurship-and-brokerage/
https://www.transactiontalk.com/episodes-1/episode/2dee2107/the-importance-of-a-quality-of-earnings-report-during-due-diligence
https://www.transactiontalk.com/episodes-1/episode/1be88c64/insurance-policies-business-owners-may-need
https://www.transactiontalk.com/episodes-1/episode/23ddb268/cultivating-connections-building-stronger-communities-with-sci
https://www.riw.com/2024/11/new-episode-of-transaction-talk-how-to-keep-good-books-and-records-in-your-business/
https://www.transactiontalk.com/episodes-1/episode/439c1a3b/when-is-the-right-time-to-sell
https://www.riw.com/2024/09/new-episode-of-transaction-talk-restaurant-and-liquor-licensing-transactions/
https://www.transactiontalk.com/episodes-1/episode/1a05cd94/employment-issues-for-small-businesses-with-todd-bennett
https://www.transactiontalk.com/episodes-1/episode/267e2351/employee-benefits-what-you-should-think-about-during-the-manda-process-with-scott-bostley
https://www.riw.com/2024/08/new-episode-of-transaction-talk-franchising-part-2/
https://www.transactiontalk.com/episodes-1/episode/f1994a6a/cybersecurity-risks-how-they-can-affect-small-businesses
https://www.transactiontalk.com/episodes-1/episode/33057b0e/how-to-best-plan-a-strategic-family-owned-company-exit
https://www.transactiontalk.com/episodes-1/episode/1a2ae589/buying-a-business-how-foreign-nationals-can-qualify-for-an-e2-visa
https://www.transactiontalk.com/episodes-1/episode/3348ce88/when-do-you-need-a-business-exit-advisor
https://www.transactiontalk.com/episodes-1/episode/2c3e85f3/how-to-safely-sell-and-transition-out-of-a-family-business
https://www.transactiontalk.com/episodes-1/episode/2ac77f6d/make-2024-the-best-year-ever-with-these-goal-getting-habits
https://www.transactiontalk.com/episodes-1/episode/2c105e78/important-business-trends-happening-in-2024
https://www.transactiontalk.com/episodes-1/episode/2796ba2c/franchise-fundamentals-what-makes-a-successful-franchise-investment
https://www.riw.com
https://www.riw.com
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December 18, 2023
Let’s Talk About Taxes: How to Prep Your Business & Taxes as Cleanly as Possible –•
December 4, 2023
A Buyer’s Perspective: How to Buy an Established Business and Franchise –•
November 3, 2023
Selling Financing: How to Best Navigate the Complex World of Financing – October•
11, 2023
SBA Lending: Do I Qualify for an SBA Loan? – September 18, 2023•
Business Owner Testimonial: How Do I Sell My Business? – August 25, 2023•
Selling Your Business: Who Do You Need on Your Team (Part 4) – August 1, 2023•
Selling Your Business: Who Do You Need on Your Team (Part 3) – June 2, 2023•
Selling Your Business: Who Do You Need on Your Team (Part 2) – June 2, 2023•
Selling Your Business: Who Do You Need on Your Team (Part 1) – May 10, 2023•

SERVICES
At RIW, we support clients across all aspects of franchise law, from formation and
structuring to compliance and ongoing operations.

Franchise Formation and Structuring
If your business is considering franchising, the first step is determining whether it’s the
right growth strategy. We advise clients on the advantages and risks of franchising based
on their specific business model, industry, and expansion goals.

Once that decision is made, we assist in structuring franchise systems and ownership
models that support scalability while maintaining control and consistency. This includes
drafting foundational legal documents that establish the framework for your franchise
operations.

Franchise Disclosure Documents (FDDs) and Agreements
Franchise Disclosure Documents (FDDs) are central to compliance with federal franchise
regulations, and our team prepares and updates FDDs to meet Federal Trade Commission
requirements while accurately reflecting your business model.

Our franchise attorneys also draft and negotiate franchise agreements and related
contracts, ensuring your legal documentation supports your operational goals.

Regulatory Compliance and State Registration
Franchise businesses must carefully adhere to both federal and state laws, which can vary
significantly depending on where you operate. We can guide you through compliance
requirements, including registration and renewal obligations in states that require
franchise filings. Our team also advises on advertising and disclosure rules to ensure your
marketing efforts remain compliant.

Franchise Transactions and Expansion
We assist clients with structuring and negotiating multi-unit and area development
agreements, supporting both franchisors and franchisees as they expand. Our team also
advises on domestic expansion strategies, helping you enter new markets with confidence.

When ownership changes occur, whether through transfers, assignments, or
acquisitions, we provide legal guidance to ensure a smooth transition that protects your
interests. Our experience as multi-location business lawyers allows us to address the
unique challenges of scaling across multiple sites and jurisdictions.

https://www.transactiontalk.com/episodes-1/episode/23a63027/lets-talk-about-taxes-how-to-prep-your-business-and-taxes-as-cleanly-as-possible
https://www.transactiontalk.com/episodes-1/episode/1df00658/a-buyers-perspective-how-to-buy-an-established-business-and-franchise
https://www.transactiontalk.com/episodes-1/episode/316a61b1/selling-financing-how-to-best-navigate-the-complex-world-of-financing-with-sarah-grossman
https://www.transactiontalk.com/episodes-1/episode/20a5686d/sba-lending-do-i-qualify-for-an-sba-loan-with-kathleen-kelly-and-greg-giacopelli
https://www.transactiontalk.com/episodes-1/episode/de72c9b5/business-owner-testimonial-how-do-i-sell-my-business-with-scott-giles
https://www.transactiontalk.com/episodes-1/episode/1d233275/selling-your-business-who-do-you-need-on-your-team-part-4-mergers-and-acquisitions-attorney
https://www.transactiontalk.com/episodes-1/episode/5a0f3abe/selling-your-business-who-do-you-need-on-your-team-part-3-certified-public-accountant
https://www.transactiontalk.com/episodes-1/episode/77f2a231/selling-your-business-who-do-you-need-on-your-team-part-2-financial-advisor
https://www.transactiontalk.com/episodes-1/episode/3cee4013/selling-your-business-who-do-you-need-on-your-team-part-1-business-broker
https://www.riw.com/industries/
https://www.riw.com/practice/mergers-acquisitions/
https://www.riw.com/practice/mergers-acquisitions/
https://www.riw.com
https://www.riw.com
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Ongoing Advisory and Operational Support
Franchise systems require ongoing legal support to remain compliant and efficient, and we
provide day-to-day advisory services for both franchisors and franchisees. This ongoing
partnership allows us to address potential issues early and keep your operations running
smoothly.

Dispute Avoidance and Resolution Support
Franchise relationships can be complex, and disputes can arise if expectations aren’t clearly
defined or managed. We work closely with clients to identify and address potential issues
before they escalate. This includes advising on communication strategies, contract
interpretation, and resolution approaches that preserve business relationships whenever
possible.

https://www.riw.com
https://www.riw.com
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